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SOFTENING QUALITIES 


GRIFFIN MFG.CO. 
NEW YORK.US.A 


a 


LOTION CREAM in light tan and dark 
brown, black and white. Softens, polishes 
and cleans high grade tan and brown and 
black leather boots and shoes. It is useful 
for puttees, too. 3 oz. (25-cent size) $20.00 
gross, $1.75 per dozen. Half pint 30 cents 
each, $3.00 per dozen. Pint 50 cents, quart 
90 cents, half gallon $1.60 and gallon $3.00. 
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GLACE KID 
CREAM 





SUcE Kip SHOES 


( PREVENTS CRACKING )| 


SOFTENS THE LEATHER 
AFTER THE RAIN’ 
GRIFFIN MFG..CO. 


69 MURRAY S 
NEW YORK,US.A 

























GLACE KID CREAM in black, light 
and dark gray, brown, champagne, ivory 
and white. Cleans, colors and polishes all 

lazed kid leathers. This cream is to the 
eather what cold cream is to the skin. 
3 oz. (25-cent size) $20.00 gross, $1.75 
dozen. Ask your jobber. If he can’t sup- 
ply you, we will. Samples free on request. 


GRIFFIN 
CLEANERS 
DRESSINGS 


Present-Day Shoes 


Of course they are Seasonable, 
Salable and Profitable—and—they 
are sure to please your customers 


GRIFFIN MF 
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WHITE KIDINE, a thorough white 
cleaner for white kid and calf shoes, white 
gloves and belts. Leaves leather soft and 
pliable, and is not infl ble. Supplied 
in two sizes. Small (15-cent size) $13.80 
per gross, $1.20 per dozen; large (25-cent 
size) $21.00 per gross, $1.80 per dozen. 
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}| Contains nothing in-]) 
| _ Jurious to the 
eather,and is | 
| Sdapled for Harness | 
Satchels, etc. 
| GRIFFIN manea iI 
69 Mune &e.) NY. 





RAPID BLACK DYE. It will dye all 
smooth surface leathers a jet black, and 
will not rub off. It leaves no odor. 


15Sc. size...... $12.60 a gross $1.10 a doz. 
me | se bae sae" “ _. 
% pint 25c. each 2.90 “* “ 
1 quart... .. 9c. “* 

% gallon.... 1.65 

1 “ ... 3.10 
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UMBUS 


Enabled him fo discover a continent<¢ 


a7 RE have this same confidence in our product, and the mer- 
Cal chant who stocks and features ““COLUMBUS” polishes 
CNW may be likewise confident of results, because— 


“COLUMBUS” polishes are real food for leathers. 

A brilliant, lasting shine is secured. 

There are many more shines contained in each tin. 

“COLUMBUS” polishes do not dry up if kept 
covered. 

Made in 34-0z., 114-0z., 3-o0z. and 4-oz. sizes in Black, 
Russet, Ox-Blood and Brown. 

“COLUMBUS” polishes sell rapidly—you get “‘at- 
once”’ deliveries—no delays. 

Prove our claims yourself. We will send a sample 
box gratis, any size or color, at your request. 


COLUMBUS POLISH MFG.CO., i. 
23 BEAVER ST., NEW YORK CITY . 






























































"IN CREASE SALES’ OPPORTUNITIES 


| A Balanced Stock of “*Cordo-Hyde”’ 
Laces Contributes to Profits 


FLAT AND ROUND LACES SELL BEST 
TOGETHER. DON’T PUSH ONE AT 
THE SACRIFICE OF THE OTHER 


The flat ‘“‘Cordo-Hyde” lace can be worked around hooks and pulled through 
eyelets with the same don’t-harm-it-to-use-it-rough attitude as when the round 
lace is used. 

Especially attractive on some shoes where a round lace would never look good. 
“Cordo-Hyde” laces can be drawn up into place in the dark easier, better and 
more securely than others can be used in daylight. They won’t split on hooks or 
snarl up in eyelets. Daily is ‘‘Cordo-Hyde” becoming more generally recognized 
as wonderful laces. They are tougher, smoother, more supple than leather and 
more enduring than any fabric lace made. 

Because “‘Cordo-Hyde” laces look better 

and wear longer your profits are larger. 

“Sold when Shown’”’ 


Condor ices 


PAT. OFF. 





IN OUR “COUNTER SALESMAN” 
‘“*“HE’’ SELLS "EM QUICK. HIRE HIM 
TODAY TO HELP ALONG YOUR SALES 


The Special Display Box holds one gross ot 
laces, 18 pairs each of Black, Tan, Mahog- 
any and Cocoa. 
The assortment will be packed to suit you 
and billed at gross prices—no charge for the 
special packing. 


PRICE LIST 


Lengths 27 in. 28 in. 30 in. 36 in. 38 in. 40 in. 
0216 Round....$4.05 $4.20 $4.50 $5.40 $5. 70 $6.00 
890 = Fiat. . 4.59 4.76 5.10 6.12 6.46 6.80 
Samples and complete price list if you prefer 
& 


O. A. MILLER TREEING MACHINE 


BROCKTON, MASS. 
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AF indings Section Is Either an Attraction or a 


Black Eye 


factory little departments in this whole store— 
satisfactory from several standpoints. In the 
first place, there is scarcely ever a kick, either as to 


ERE is one of the most profitable and satis- 


quality or price, and very, very seldom any claim for- 


adjustment.” These are the words of the head mer- 
chandise adjuster of one of the largest and highest 
grade department stores of the country and this 
“Profitable and satisfactory little department” of 
which he was speaking was the Findings Department 
of the Shoe Section. 

Even a casual glance at the three or four showcases 
and the arrangement of the merchandise there dis- 
played was the most convincing evidence that all he 
said was true, for there were displayed in one case 
laces of every possible color, length and quality that 
would be required by the customers of that high-grade 
shoe department. 

In another case were tastefully arranged polishes 
and dressings for the various kinds of shoes, and 
brushes and daubers with which to apply them. 

In still another case were shoe forms of various 
types and prices. In charge of this department is a 
young lady who had been trained to anticipate the 
wants of the customers coming to that department 
- and who has a thorough knowledge of the goods she 
hastosell. She is a real merchandiser and is conducting 
a real department. 

In this big store, efficiency and service are the dom- 
inating factors in all departments, and these principles 
are not lost sight of even in so small a department as 
the Shoe Findings Section. 


wher Kh Kh Kh Kh Kh Kha Kh KK KK KK kK 


The barbaric Huns, led by their bloodthirsty, greedy war lords, would plunder and rape the 


world and exploit it for their sole benefit. 


JOIN THE FIGHTING FOURTH 


BUY LIBERTY BONDS THE WAY OUR BOYS IN FRANCE FIGHT— 
TO THE UTMOST 


In direct contrast to this in another city is a store, 
supposed to be one of the best, and upon entering this 
store one of the first sights that meets the customer’s 
gaze is a findings case that is so ragged and jumbled 
and displeasing in its appearance that it gives the 
whole store a black eye, and black eyes are just as 
visible and stand out just as plainly in the general 
anatomy of a store as a real black eye stands out on 
the anatomy of a man who has come into contact 


~ with something that has put his “blinker” out of 


3 


business. 

The findings case usually sits close to the entrance 
of the store and is the card of introduction to the 
rest of the store. By its appearance and contents 
the rest of the store is apt to be judged. 

If it stands out as a black eye it undoubtedly will 
make a bad impression on a prospective customer, 
and in this day, when efficiency and service count for 
so much, this part of a shoe business must demand and 
receive the most careful consideration. 

There is real profit in a Findings Department rightly 
conducted—there is real loss in a Findings Department 
that stands out inthe store as a black eye stands 
out. 

The investment in the Findings Department is not 
large, but if the Department is rightly conducted 
and made a real department, merchandise being 
charged to it and sales being credited to it, it does not 
take long to find out whether it is a profit-getter or 
not; and if it is not a profit-getter, the fault lies entirely 
in the way it is being handled, and can speedily be 
corrected. 


to-day 
Jelena detect! 
liberty bond 
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Fall Shoe Window Displays 
Practical Shoe Displays Will Help the Merchant 


By FRANK P. TAYLOR 
Display Man of the W. L. Douglas New England Stores 


It has been proven by fore- 
most shoe merchants throughout 
the country that it is necessary 
to have trained men for display 
service fof their windows. There- 
fore it shows how important it 
is for one to watch his windows 
and make them attractive. 


October 12— 
Columbus Day 


Make a note of this event in 
your display. Many shoes are 
sold for parades, etc. The 
month of October calls for orange 
and green color schemes with 
plenty of Autumn leaves, also 


window cards suggesting Fall opening. 


FRANK P. TAYLOR 


Fall 
Flowers 

The center of the display is helped greatly by a few seasonable 
flowers and potted plants. This will give atmosphere to the 
window in general. 

Hunting season opens in several Northern states. Huntsmen 
want the stoutest shoes of leather and rubber, also leggings 


and puttees. 


October 31— 
Hallowe’en 

This event creates a demand on the shoe trade. Sell fancy 
slippers for Hallowe’en parties. 

The display for this event could be brought out real strong 
by using cut-outs of witches and spooks the old legends tell 
about. With a background of yellow or orange, these cut-outs 
made of black cardboard will bring out the idea. 

In some Fall displays, one could use cornstalks or wheat 
straw in stacks. There are unlimited ideas one could think out 
and use for a window, but it requires nerve and much thought 
to carry it out right. 

A few shoes well displayed make a dignified window. It is 
not necessary to show every style from stock in your display. 
If you did, it would many times crowd your windows. Use your 
best styles first; then when your window is changed use the shoes 
that were left out the first time. This will make the window 
neat and easy to see. ° 

The idea of dressing a window in pairs may be old, but when 


a prospective customer is looking over the styles, he or she 
is more favorably impressed by seeing the full amount of mer- 
chandise that is to be bought for the price. It has been brought 
to my attention that many merchants trim the windows in single 
shoes, so as to get away from the old style of using pairs. The 
display man might consider this. If he were dressing a clothing 
window, he would always use the whole suit in the display, 
instead of leaving the pants or coat in stock and displaying the 
vest. By using the pair idea the customer will see what he is 
to get for his money. 

Decorate your display only so far as it adds to the selling force 
of your window. 





Chicago News Notes 


The rapid inroads that women are making into the stores as 
shoe salespeople have had a favorable impression on the sale 
of woman’s fitting stools, many jobbers of this kind of equip- 
ment reporting an unusual demand for such stools. With the 
gradual dispensing of shoe salesmen by saleswomen, the sale 
of these fitting stools should be kept up at an increased volume. 

Henry Kleine & Company announce that Mr. A. Wassel, 
formerly with the Stanwear Shoe Co., Chicago, has joined them 
as city salesman. 

Albert Leiber and Irving S. Levine, each long experienced 
in the fixture business, have started a new concern which will 
be known as L. and L., with offices and showrooms in the Medinah 
Building. They will handle the complete line of fixtures manu- 
factured by the American Fixture and Showcase Co. of St. 
Louis, among which are included many varieties of shoe fixtures. 

The Hecht Fixture Co., Medinah Building, has just issued 
a complete new catalog showing shoe fixtures exclusively. 
Many new and novel fixtures in glass and wood are described. 

Mr. I. Friedman of the American Sheep Pelt Co., manufac- 
turers of sheepskin moccasins, has just returned from a suc- 
cessful trip to the East, where he has placed his line with many 
leading jobbers. 

All varieties of army leggings, particularly canvas leggings, 
are selling in large quantities, reports Henry Kleine & Co. 

The General Shoe Store Supply Co., one of Chicago’s fast- 
growing findings jobbing houses, has increased its capital stock 
from $10,000 to $50,000. a 

Crystal Fixture Co., 359 Monadnock Building, is distributing 
a new type of glass fixture that has received wide comment 
from many expert trimmers of shoe window displays. This is 
an all plate glass fixture, made in various heights and combined 
with adjustable glass shelves. 
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YOU CAN WELD BONDS FOR THE KAISER 


to-day 
bolt ata tater s 
liberty bond 


them on. 


Liberty Bonds will bind the Prussian military masters. Our soldiers and sailors will put 
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Selling seein in a Suburban Store 


A Chicago Merchant Has Convinced His Customers That It Pays 
to Do Neighborhood Buying---A Leading Question 


AN a suburban shoe dealer make real money out of findings? 
That is a question that a great many live merchants are 


asking themselves. 


Findings Business 
Looks Promising 

The increasing cost of doing business, represented by larger 
investments in stock, higher salaries to clerks and other em- 
ployees, increased rents in many instances, and all of the other 
multifarious expenses of operating a retail store, has made the 
findings and shoe accessory business look particularly good just 


now. 


‘Will the Suburban Trade Purchase 
Findings from Local Dealers?” 


What the retailer who has been “sticking to his last” too closely, 
in that he has attempted to sell nothing to his customers except 
shoes, wants to know is, “Will the suburban trade purchase find- 
ings from the local dealer, or will they look in the larger stores in 
the down town district?” 


The 
Argument 

Some stores in the outlying sections of the big towns make 
money on their repair departments. Many of them have their 
own repair equipment, and, in fact, not a few live shoe stores 
have developed right alongside well-managed repair shops. 
Others pay the light bill by the extra profits picked up through 
repair work which is handled on the outside. That part of the 
business is familiar enough. . 


The Merchant Looks 
for Evidence 

But when it comes to the development of a real findings depart- 
ment, with a complete line of accessories for the discriminating 
trade—and that is what the dealer is often called on to serve— 
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Liberty Bonds, bought by a willing people, have made it possible to organize, clothe, equip, 
feed and place the deciding Army in the field. Our task is not done, though well begun. More 


men, more ships, more guns, more planes, more everything are needed to win-the war. 


the merchant is inclined to look about him for evidence before 
deciding to take the plunge. 


**Boot and Shoe Recorder’’ 
Interviews Suburban Dealers 


In an effort to give its readers information that would be help- 
ful and suggestive, the “Boot and Shoe Recorder” has interviewed 








THE NEIGHBORHOOD SHOE STORE 
Its Window Appeal Is a Wonderful Sales Help 


a number of suburban dealers who have handled accessories and 


made good with them. 


to-day 
buy that | 
liberty bond |j 
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A Typical 
Case Cited 

A typical case is that of George J. Silverman, who operates the 
Sheridan Boot Shop at 4616 Sheridan Road, in one of the best 
sections of the North Side of Chicago. 


Larger Quarters 
Soon Necessary 

Mr. Silverman has done so well with his store, which has been 
in operation for about a year and a half, that larger quarters will 
soon be necessary—and he attributes not a little of his success to 
the emphasis that he has given to findings. In other words, here 





Many buckle sales are made by displaying individual buckles 
against the pumps while the shoe sale is being made 


° . ’. . . . 

is a merchant who believes in selling everything in the way of 
shoes and shoe accessories that the customer may need—and 
who has made money supplying this service to his trade. 


The Sheridan Shop Pays Much 
Attention to Children’s Shoes 

The Sheridan Boot Shop carries women’s and children’s shoes, 
and by paying special attention to the latter, it has attracted 
business not only from its own immediate section, but all parts 
of the North Side. Mr. Silverman reported that people from as 
far away as Highland Park, a high-class suburb probably fifteen 
miles north of his store, are regular patrons of his children’s de- 
partment. All of this helps to increase the opportunities in- 
volved in the sale of findings. 


Location an 
Important Feature 

Location of the store is of course a vital consideration, and here 
the Sheridan Boot Shop has the advantage of some other establis h- 


ments not so fortunately located. Sheridan Road is the principal 
automobile thoroughfare of the North Side, leading traffic from 
many of the suburbs along the lake southward to the Loop dis- 
trict. All of these motorists pass the Silverman store—and the 
proprietor has made it so attractive in point of equipment and 
stock that one’s eye is almost sure to linger on the display in the 
window. 

The store is just around the corner from Wilson Avenue, which 
is the principal business street of the North Side. People come 
from all over the district to do their shopping there, and retail 
specialty shops of all kinds are found within the section from 
Broadway to Sheridan Road on Wilson. 


Opportunity for Excellent Business on 
Shoes and Accessories 

Picture shows, bathing beaches, bowling alleys and other amuse- 
ment resorts are numerous in the same locality, so that the neigh- 
borhood is always lively, and the crowds are probably greater than 
are to be found in many of the smaller cities of less than the pop- 
ulation of Chicago. 

All of this means that the Sheridan Boot Shop and the other 
shoe stores of that district have a chance at some excellent busi- 
ness not only on shoes, but accessories of all kinds. And they 
are taking advantage of it. 


Fixtures Add to Display. 
A Profitable Investment 

In the first place, the fixtures are handsome and with that 
touch of distinction which adds so much to display equipment. 
They are of wood and glass, painted a delicate blue, and to indi- 
cate the character of the fixtures, the last installation of seven 
cost $210. But the owner of the store is confident that they will 
prove one of his most profitable investments. 


Windows Well 
Lighted 

The windows are also well lighted, high-power lamps, with 
appropriate reflectors, illuminating the display and insuring a 
showing of shoes and accessories that will catch the eye of the 
passerby, whether this is a “window shopper” or a casual observer. 


Buckles Sell 
Rapidly ; 

Buckles, for instance, form one of the items in the line of find- 
ings that Mr. Silverman keeps turning at a rapid rate. He fre- 
quently has as much as $100 invested in this particular class of 
merchandise, and gets an excellent turnover, three or four pairs 
a day being the average sales. As the price is from $3 a pair up, 
it is easy to appreciate the fact that this is a considerable addition 
to the volume of the store’s business. 

When Mr. Silverman is fitting a lady with a pair of handsome 
slippers, he is likely to take a buckle from his vest pocket and put 
it in place on the shoe which the customer is trying on. 


Buckle Improves Shoe 
100 Per Cent 
“Doesn’t that improve its looks 100 per cent?” he asks, and in 
a big majority of cases the answer is in the affirmative. The 
(Continued on page 43) 
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Your country—the good old U.S. A.—is free, your wages are good, your homes are happy. 


Do your share to help keep the Huns from our shores—help our soldiers in their fight for freedom. 


liberty bond Buy Fighting Fourth Liberty Bonds. 
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VIEW OF MACHINES IN HASSEL’S REPAIR SHOP 
Note Racks and Other Up-to-date Factory Equipment 


A Repair Department That Built a Store 


Hassel’s Shoe Repair Shop, Established in 1876, Develops Into 
the Big Retail Business It Is Today — 


WAY back in 1876 Henry Hassel established a shoe repair 
shop in Chicago. Hassel’s, of which his son, O. H. Hassel, 
is head, is now one of the largest and most prosperous re- 

tail shoe establishments in the Windy City—but the repair de- 
partment is still an important and flourishing section of the busi- 
ness, which had its origin in the modest little repair shop. 


Headquarters for 
Repair Service 

People in Chicago have been taught to look to Hassel not only 
for shoes and shoe accessories, but for repair service; and those 
who are connected with the establishment are convinced that 
one of the greatest reasons for its success is the repair department. 
This has brought custom to the store, and has not only made 
friends for it, but has increased the amount of its shoe business. 


Introducing 
A. E. Taylor, Manager . 

A. E. Taylor, manager of the repair department—he has been 
holding down this job for eight years, by the way—pointed out 
that every time a man comes in for a repair job he is likewise 
giving himself a chance to be sold shoes. 

“And that’s the way it has worked out,” he continued. “About 
60 per cent of those who buy shoes patronize our repair depart- 
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Oh you men and women of America, is there a dollar in all this land today so tightly held 
that it will not now come forth to answer the swaggering arrogance of the Hun? 
How are you going to answer the “peace terms” of the Kaiser and his band of murdering 


buccaneers? 


BUY UNITED STATES GOVER NME NT BO NDS 


ment—and it is fair to assume that many of those who came first 
to the repair department stayed to purchase shoes. Our experi- 
ence is that each helps the other—and the repair work is certainly 
a big boost for the sale of new shoes.” 


Devotes Much Effort 
to Newspaper Advertising 

Hassel’s is one of the few Chicago stores which devotes con- 
siderable newspaper space to advertising for repair work. This 
is expensive publicity, for space in newspapers with the circula- 
tion of the big dailies of Chicago costs a lot of money—averaging 
around 35 ccentsaline. It pulls in business, but it takes the reflex 
action on the shoe business proper to enable it to show a profit. 

“Margins in shoe repairing are narrow at present,” explained 
Mr. Taylor, “and hardly justify a big expenditure for promotion 
work. But when you figure the business that is given to the shoe 
department, as well as that which comes in direct through repairs, 
the plan works out. The publicity thus justifies itself, and makes 
it advantageous to tell the public something about our repair 
service. But it would hardly pay by itself.” 


An Outside Show Case 
an Additional Advertising Feature 


An outside show case, which is seen by the thousands of people 
who pass on Dearborn and Van Buren Streets, on the corner of 


rr 


to-day 
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liberty bond| 
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Make Your Store a 
fie Dr. Scholl 


O you realize what it means to your business, your 
growth, your reputation and your profits to be able 
to render your customers and your community a highly 

specialized Foot Comfort Service ? 


Do you know that thousands of the largest, most progressive and suc- 
cessful shoe merchants of America are fully equipped with Dr. Scholl’s 
Foot Comfort Appliances and Remedies, have installed a Foot Comfort 
Department, placed it in charge of a Graduate Practipedist and adopted 
the Dr. Scholl Method of Foot Correction? 

These are facts. The foot comfort idea is growing enormously. It 
is the twentieth century method of shoe merchandising. Furthermore, 
these same dealers are pushing—advertising their Foot Comfort Service. 
They talk it in their stores, they are enthused themselves, it keeps their 
sales force all pepped up, and, better still, both dealer and clerk are cashing 
in on it very substantially. 


Relieving and correcting foot trouble with Dr. Scholl’s Foot Comfort 
Appliances and Remedies in the hands of a skilled expert—a Graduate 
Practipedist—is the greatest asset your store can possess in building up 
your shoe business. 





Now is the time to get into this big, fascinating, profitable branch of 
the shoe business. Put in the Dr. Scholl Line, watch your business expand 
and your bank account grow. 


The Scholl Mfg. Co. 


Largest Makers of Foot Appliances in the World 
213 W. Schiller St., Chicago 339 Broadway, New York 
Toronto London 








BN these two pages are illustrated a partial list of Dr. Scholl’s 
! Foot Comfort Appliances and Remedies. They net the dealer 


from 50% to 100% profit. 


There is a specially designed 


Dr. Scholl Foot Comfort Appliance or Remedy for every foot ailment. 


Dr. Scholl’s Foot-Eazer 
“Eases the Feet’’ 


Relieves tired, aching feet, weak ankles, etc. 
World’s greatest foot appliance. 


Dr. Scholl’s Tri-Spring Arch 
Support 
For severe cases of weak arch and flat foot and 
heavy-weight persons. 


Dr. Scholl’s Walk-Strate Heel Pads 
Prevent run-over heels and correct faulty 
walking. 

Dr. Scholl’s “‘Treds” 


A great improvement over ordinary rubber 
heels. Will not run over. 


Dr. Scholl’s “3° Necessities 


For Perfect Foot Comfort. Pedico Foot Soap, 
Foot Balm, Antiseptic Foot Powder. Cleans, 
heals, cools, stimulates. 


Dr. Scholl’s Nu-Grip Heel Liner 


Grips hee] firmly. For low shoes, slippers, 
pumps, etc. Prevents rubbing. 


Dr. Scholl’s Toe Right 
Similar to Bunion Right. Corrects crooked, 
cramped toes, etc. 


Dr. Scholl’s Fixo Corn Plaster 
Absolutely removes corns, roots and all, in 
24 hours. 


Dr. Scholl’s Foot Measure 
Instantly indicates length and width of 
shoe. Stops guesswork, saves time and 
insures accuracy. 


Dr. Scholl’s Anterior Metatarsal 
Arch Supports 


Relieve pain and cramps in ball of foot; sup- 
port weakened transverse arch. 


Dr. Scholl’s Korrecto Arch _ 


Support 
A very effective support at a moderate price. 


Dr. Scholl’s Inner-Brace 
Rubber Heels 


Fine for weak feet and ankles. Orthopedically 
correct. 


Dr. Scholl’s Heel Cushion 


A” boon to sore heels. Better than rubber 
heels. Can’t slip. 


Dr. Scholl’s Bunion Reducer 


Instant relief to bunions and enlarged joints. 
Relieves pain, pressure and reduces enlarge- 
ment. 


Dr. Scholl’s Toe-Flex 
Corrects bunions by straightening the crooked 
toe. 


Dr. Scholl’s Absorbo Pads 


Give immediate relief to corns, callouses and 
tender joints. Remove by absorption. y 


Dr. Scholl’s Bunion Spring 


Draws_the great toe to normal position. 
severe,cases of bunion. 


For 


The Human Foot Book 
Anatomy, Deformities and Treatment by 
Dr. Wm. M.Scholl. A complete, authori- 
tative_treatise on the human foot. 


SCHo 
o- ry, 
Oo weos * 









































No. 965 No. 973 No. 966 No. 970 No. 969 No. 972 No. 967 No. 968 
36 inch 60-inch 48-inch 60-inch 48-inch 48-inch 60-inch 36-inch 
$12.50 $18.50 $17.50 $18.50 $14.25 $15.25 $22.50 $11.25 






































Show More Shoes—Attractively ! 


The only objection to the popular ‘“‘high-up’’method 
of shoe window trimming is massiveness! 
— : The “CHICAGO PYRAMID” shown above 


is slender—graceful—and displays shoes clearly. 
O’Connor & Goldberg—first users—and many other 
prominent shoe merchants the country over highly 
endorse this fixture. 


Made in all glass, excepting standard which is of 
34-inch slshaled tubing. enter plates mounted 
on adjustable collars—the floor plate is 4% inch thick 
plate glass. 


| SEND FOR CATALOGUES 


Cat. “L’’ glass and period wood fixtures—Cat. 
““W,” plain wood fixtures—Cat. “E,” metal fixtures, 
forms, valances, etc. Specify the catalogues you 
desire. 

Write us! 


The Hecht Fixture Co. 


Medinah Bldg. Wells St. and Jackson Blvd. 


Chicago 




















968 971 
p++ 972 Do not forget our_beautiful showrooms 





Nos. 
965 
966 
967 
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which the Hassel store is located, also advertises the repair de- 
partment. Occasional displays show the construction of the 
shoe, and how it is put together again in the repair section. 
Samples of the leather and other materials used are shown in this 
way, and the public gets a definite idea of the quality and work- 
manship which go into the rehabilitation and reconstruction of 
shoes—to adopt a phrase which has become familiar in connection 
with war work. 


Maximum Output 200 Pairs 
of Shoes Daily 

It is interesting to note that the Hassel consumption of leather 
is so large that practically all of its cut soles are purchased direct 
from the manufacturers. Its stock would exceed that of many 
leather jobbers, as indicated by the fact that its maximum output 
is now in the neighborhood of 200 pairs of shoes a day. This has 
been assured by arranging to turn over some additional space in 
the big basement where the repair shop is located, and where 
much of the shoe selling is also done. 


Obliged to Increase Repairing Price 
Despite Protest of Public 


“It is a peculiar quality of human nature,’’ commented the. 


Hassel repair manager, “that while people have not kicked a great 
deal on account of high prices for new shoes, they object strenu- 
ously to paying a reasonable amount for having their old ones 
made over. They have an idea that this work, regardless of the 
cost of replacing old shoes with new ones, ought to be done at a 
fraction of what it actually takes. As a matter of fact, however, 
we have continued to use the best of material and as good labor 


as it is possible to employ, and hence have increased our prices as - 


conditions have made this necessary. We have just put an in- 
crease of 25 cents on half soles and 35 cents on whole soles, per 
pair, into effect.” 


Repair Department Excellent 
Advertisement for Entire Store 

Because of its excellent location, with reference to the sales- 
room, the repair department furnishes an excellent advertise- 
ment for the store as a whole. Many curious eyes are turned in 
the direction of the shop where this work is done. It is en- 
closed with a wood and glass partition, but customers can easily 
see what a large and modern establishment is devoted to the 
repair work, and hence are impressed with the magnitude of 
the business. 


All Machines Are Made by 
United Shoe Machinery Co. 


All of the machines are of United manufacture. The sewing 
machines are Singer and Polytype. It has been found advan- 
*tageous to employ many of the items of equipment used in 
factories; for instance, racks made by J. A. Tyler, of Milford, 
Mass., are used in considerable number, these furnishing a 
convenient method of handling the work that is going through 
the shop. 

By means of the machinery, fast work is accomplished in 
the Hassel shop, and “while you wait” is a term frequently 
employed in the advertising. The minimum for putting on a 


Kah Kh Kh Kh KK KKK KKK KIEKkK Kk 
WHAT ARE YOU DOING TO HELP THEM? 


What are you doing to arm and protect them, and bring them home in safety? 


Have you bought Liberty Bonds? 


BUY ANOTHER BOND! FOURTH LIBERTY LOAN! 


Have you bought all you possibly can? 


+3 


pair of half soles is about twenty minutes, though the time 
required depends on how many other immediate jobs are on 
the schedule. However, the writer noted a jackie or two waiting 
for their shoes to be resoled, and Mr. Taylor said that many a 
soldier or sailor in Uncle Sam’s service has his shoes put in 
good condition while he waits for the work to be completed. 


One-Fourth of Entire Basement 
Space Devoted to Repairing 


One-fourth of the entire space in the basement is given over 
to repairing, and the importance of this department has shown 
a steady increase, as indicated by the fact that several changes 
have been made during the past few years. That enlargements 
were being contemplated at the time the material for this article 


_was being compiled is significant, inasmuch as it may be as- 








Customers’ room leading into the repair shop of Hassel’s, Chicago. 
Note the front with its half roof, etc. 


sumed that people who formerly paid little attention to the 
repair of their shoes now have these fixed up, as a matter of 
economy and conservation. , 


“‘Qur Repair and Shoe Trade Have Grown 
Steadily. One Helps the Other” 


“Our repair trade has grown steadily, showing that it is a 
popular feature, and our shoe business has grown also, indi- 
cating that one department helps the other. We are sure that 
this is the case, and that when we sell new shoes we are creating 
prospects for repair work, and that when repairs are handled 
we are making new customers for new shoes.” 


The Hassel Shop Handles 
Only Hassel Work 


The Hassel shop handles its own work only, no trade arrange- 
ments being sought. When other concerns send in work, the 
regular retail price is charged. 


Cj (a) 


to-day 
Joho ava detelt 
liberty bond 
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Entirely quarter-inch 
plate glass. Adjustable 
shelves. Built in three 
sizes as shown in cut 
above. 
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on lightless nights—on dull days—that’s what 
DOSI PLATE GLASS DISPLAY FIXTURES 


mean to you! 
They catch and reflect every atom of light—their trans- 
parent, gleaming beauty does not detract from the shoe— 


but compels attention! 


Your window NEEDS these fixtures—NOW! 
For complete catalogue and information—write us! 


CRYSTAL FIXTURE CO. 
359 Monadnock Bldg. 











In addition to the 
three big sellers 
shown here we can 
supply an “Oil 
Paste,’’ black or tan 














WO DA 


Ki 


QUALITY 


Shoe Polishes 


It has been the policy of this com- 
pany to see that the retailer of shoe 
polishes was well protected. We have 
always backed up a purchase with 
sales helps, and furnished more in 
quality for less in money. 


MORE FOR LESS 





VARIETY 


Sold in the Market Places of the World 


Has given the retailer sales 
advantages which we know have 
been appreciated. Such dealer 
support has been gratifying — 
It has been stimulating — It 
has earned our gratitude. 


Whittemore Bros. Corp. Cambridge, Mass. 


Ask Your-Jobber’s Salesman or Write Us for Complete Catalog 
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- - - CHICAGO 





BOSTONIAN CREA M— 
The ideal cleaner for kid and 
calf. You'll need a good stock 
of the brown for brown glazed § 
kid and mahogany calf—also 
the cordo-tan for cordovan 
leather. Then there’s.the white 
Bostonian for all colors 
glazed Russia calf, vici or don- 
gola kid or tent leather— 
also light and dark = and 
any other color or shade. 





NOBBY 
BROWN PASTE— 
for all shades of 


in stock, you'll be 
like everybody else 
who has ordered 
it—you'll repeat on 
fe it. For it’s one of 

the ers in 


blood a = 
same size package 
of PEERLESS Ox: 
BLOOD PASTE. 








NOBBY BROWN 


all shades of brown 
shoes is yet to be made. 
The leader for years. 





age for Red or Ox- 
lood and in both sizes. 




















Boot and Shoe Recorder FINDINGS, EQUIPMENT and REPAIR DIVISION, Sept. 28, 1918 














Lamb’s 
Wool 
Sheet 
Cork 


Gum 
Cork 


Gum 
Leather 


INSOLES FOR IMMEDIATE SHIPMENT 
THE LINCOLN COMPANY ser Supptice 


Store Supplies 
1508 Washington Avenue, St. Louis, Mo. 






THAT CUSTOMER 
OF YOURS 


The one who complains of foot troubles 
can be made your friend for life. 









Show him the NATHAN com- 
bination, adjustable foot arch— 
explain to him its flexible, cush- 
ioned, no-metal feature. THEN 
FIT IT TO HIS FOOTWEAR. 
There is genuine, big profit in featuring this necessity. The NATHAN Foot 
Arch is adjustable—fits every shoe, every time. Study the illustration then 
write us about our 10-day free trial offer. 

And write today—it costs you nothing but a post card. It means many 
future profits. 








customer is interested at that time in all that pertains to foot 








NATHAN ANKLET SUPPORT CO., % "e9¢,St-,- Y- © 





Selling Findings in a Suburban Store 


(Concluded from page 40) 
next question is, “How much does it cost?” and the sale is 
made. 


Buckles Used to Good 
Advantage in Window Display 

The buckles are made good use of in the window display, the 
brilliants and beads which form their embellishment being particu- 
larly desirable in their effect on the looks of the window. This 
is the principal accessory item which is given the benefit of special 
display, but Mr. Silverman hopes in the new and enlarged store, 
which he has in contemplation, to have a case especially devoted 
to this class of merchandise, which will offer suggestions to cus- 
tomers and lead to sales automatically. As it is, most of the 
business now comes through the medium of direct suggestion. 


Laces, Polishes, Prominent 
Spats and Boot Tops Emphasized 


‘Laces, polishes and all of the other usual items are found in the 


Sheridan Boot Shop, and at present spats and boot tops are being 
given a lot of emphasis. The stock of these goods is large, and 
judging from the demand which is being experienced, numerous 
re-orders during the course of the season will become necessary. 
All shades and patterns are being carried, and the current economy 
trend, which is causing women to wear oxfords with spats during 
the cold weather, is being taken advantage of. 


Heel Pads 
Brisk Sellers 

Other brisk sellers are heel pads and heel retainers. These 
specialties are especially popular with women, and therefore fit 
in well with the women’s shoe stock of the Sheridan store. 


Sell Findings While 
You Are Selling Shoes 

“The time to sell findings is when you are selling shoes,” is 
Mr. Silverman’s big theme in talking accessory sales. ‘The 


KKK Kh Kh Kh Kh Kh Kh Kh Kh Kh KKK KK 


The time to whip Germany is now! 


It is now or never! 


It will take money, money, money, that we may send men, men, men! 
Unless it 1s won, everything you possess is 


Buy Bonds, for so only can the war be won. 
lost, and with it the American soul is lost. 


coverings, and if the salesman is keen enough to make a sugges- 
tion or two regarding findings, the customer is pretty certain to 
come across with a favorable decision.” 


Up-to-Date Equipment 
Feature of Silverman Store 

A feature of the store is its up-to-date equipment. The win- 
dows have already been referred to. The high-class chairs, of the 
opera type, the lighting fixtures, which are of the indirect type, 
the handsome shelving, and all of the other details that go to 
make an attractive shop, are much in evidence here, so that the 
customer who patronizes it misses nothing that would be seen in 
a high-class down-town store. Even the special foot mirrors, 
which are provided in addition to the full-length glasses, show 
the attention which has been paid to the smaller details of store 


equipment. 


A Button Machine 
in Stockroom 

A button machine is in the stockroom, so that adjustments of 
button shoes may be quickly and conveniently made. 


Novelties Good Sellers— 
Ankle Bracelets an Attractive Feature 

An interesting inference regarding handling novelties may be 
added to the foregoing. One may suppose that the customer who 
is looking for something new and a trifle bizarre would invariably 
go to the big store down town. But Mr. Silverman showed some 
ankle bracelets, made of brilliants, that he said had attracted 
the favorable attention of the Sheridan Road belles, and it may 
thus be assumed that the suburban dealer need not even hesitate 
to try his hand at novelties, as well as the merchant down town. 





The man who has never worn rubber heels is just the chap 
who is ready to respond to your tactful suggestion. ont! 





It’s a long lane that has no turning—and a short merchant 
who doesn’t feature findings. 





A miss is as good as her style. 


liberty bond 
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Latest Shoe 


Fixture 
Designs 


No. 501—Willi N 
~ aid i. Shoe Pleteaux, 


and Mary Inlaid 

Glass oy made in } Glass Top, 3 glass 
assorted heights, 6 4 = shelves made in 
to 30 inches. Can be . . uaique design. 

used tilting or verti - 

cal position. 


Shown in New Catalog 


Hundreds of other shoe window trimming ideas are shown in the 
No. 501 Polay-Jennings catalog, Just out. Send for your copy NOW 


Glass or wood fixtures—in ivory, mahogany, walnut, or gold—to harmonize with any back- 
ground or shoe display. Designed by D. A. Polay—America’s foremost shoe fixture designer, 


Write for big catalog. See the window trims of the country’s best shoe merchants. Many 
other suggestions. WRITE TODAY!! 


No. 505—Made of 1-inch 

Fret plate, com vA P ] J e Fi 

jus’ ie she 4- 
fia, hie 
toe plate pas. joked olay - ennhings rixture 0. 
Gray three re ~ 1009 Blue Island Avenue, Chicago 
shelves. 























he Guaranteed to give satisfaction. 
‘ T | d 7 ; Order now through 
8 
The 0 e 0 was mi \p : your jobber. - 
Button $8.50 Per Dozen 


Machine 


is absolutely necessary THE REINFORCED— 
to the successful opera- 
tion of any modern shoe AN K-27 WALK 
ment. 
— ARCH SUPPORT 
You must have some 
kind of a Button Ma- | We have made this model ex- 
chine. Is there any | pressly for a medium priced 
good reason why you | seller—full size plate—nickel 
should not have the late finish with sitianie. 
best ? plate finish with groo e€ 
inforce and make it strong 


Shipped on 15 days’ enough to hold a heavy person. 


trial, $70 f.o.b. Toledo, 
$5.00 th f 
—_ THE E-Z WALK MEG. CO. 


15 months. 
62-70 W. 14th St., New York, N. Y. 








The Toledo Button Machine Co., Toledo, O. 
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KEEP HIM FRE 























‘WAR SAVING GS: 


: | = BY THE UNITED STATES TREASURY ‘DEP 


KETTERLINUS. PMLA. 














‘‘Our Eagle Shall Be Free’’ 
THE AMERICAN SHOE POLISH CO., Chicago, Ill. 
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“HUBTIP’ Sven tre SHOE LACES 
HAVE ALWAYS STOOD FOR THE BEST VALUE OBTAINABLE. 


YOU KNOW IT, AND YOUR CUSTOMERS ARE RAPIDLY 
LEARNING THE REASONS OF “HUBTIP” SUPERIORITY 


BEST BRAID BEST TIP 


No Metal Tip to pull off or fray out. No Metal Tip to wear tinny. 
HUBTIPS always stay on the lace. 


w sv? : 
we ( a 

X y 

2 . 5 
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RERE is no metal in the tips of “HUT * Shoe Laces, consequently, the 
I ' e y, the 
revidin diways a permanent black Never Shp. 


Made of fast color braid, will wear iwice as lone as ordinary laces 7 _ 
a, 


Women’s or Men’s Women’s or Men’s 
27 in. per.gro. Strings ....$2.75 36 in. per gro. Strings .. ..$3.35 45 in. per gro. Strings... * 3.80 
30 “ . 2.85 40 “ _ ~~. gece ae — 30 


Men’s 0 in: Per gro. Strings.. 4.80/ G ASSORTMENT CABINET | D ASSORTMENT CABINET 
F ASSO : 36 pair = in 18 pair 36 in 

RTMENT CABINET 24°“ 

48 pair 36 i in mS 34 a 

BO BBN oveee enone A ASSORTMENT CABINET 
E ASSORTMENT CABINET 36 pair 36 in ORDER A TRIAL CABINET 


with 


36 pair 36 i ip. - $3.60 i 
36“ 45° i8 COUNTER DISPLAY EASEL 


FRANK W. WHITCHER CO.--Mfrs.--Boston and Chicago, U. S. A. 


GET 

THIS FRE Norwich 
BOOK Fixtures 
The Standard Shoe Fix- 


THE GUIDE TOBETTER tures for More Than 
F Years. 

WINDOW DISPLAYS ery 

: OF COURSE you believe 


TM rete this ett your windows pay in window dressing. BUT 
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well. This helpful books shows the 
to do it easily and economically. your confidence in the sel- 


No one who values his business will be with- : 
out this great book. It not only catalogues ling power of the show 


in colors the greatest assortment of Artificial . Rofl Un 
Flowers and Decoratives. but also illustrates window will increase 100 


prize windows and fully explains per cent after using Nor- 


ADLER-JONES SERVICE — wich Fixtures. 


“© Ask Jones —He Knows” 


Harry T. Jones is recognized authority on all matters per- 
taining to merchandise displays and color schemes. He 
conducts “‘Adler-Jones Service” free to all who care to avail 
themselves of it. 


SEND NOW—Don't put off getting this book. A request 
on your letterhead brings it free by return mail postpaid. 


THE ADLER-JONES COMPANY 


333 So. Market St. 


CHICAGO 





We have a catalogue which 
tells you all about them. 
It will be sent freely upon ~ 
request. 


J. R. PALMENBERG’S SONS, Inc. 
; A Consolidation of Palmenberg, Norwich, Kindlimann 
S lesrooms, 63-65 West 36th St., N. Y. 26 Kingston St., Boston 

















WHATEVER YOUR SHOE REPAIRING 
| REQUIREMENTS MAY BE 


| WE HAVE THE MACHINE 


The illustrations above show but a few of the big range of mae 
chines which we supply for shoe repairing. 


They are all illustrated and described in a very handsome cata- 
logue which we are glad to mail free to anybody who writes for it. 








They cover every requirement from a simple cleaning shaft up 
to the most elaborate and complete outfit. 


We help our customers make a success of their business. Our 
‘machines always carry with them a service that is considered 
by many of our customers among their most valuable assets. 


We have customers everywhere, and we are not ashamed to 
have you ask any of them about us or our machines. 


Write us today for a catalog. 


UNITED SHOE REPAIRING MACHINE CO. 


4 ALBANY STREET, BOSTON, MASS. . 
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1,600,000 
More “Wizard” 
Acquaintances 


In addition to our half-page ads in Saturday 
Evening Post, we now run column quarter 
pages in Ladies’ Home Journal. The ads 
are telling over 1,600,000 women, regularly, 
that suffering from fallen arches, callouses 
and run-over heels are unnecessary, and 
urging them to go to their local shoe dealer, 
with the result that thousands of them are 
daily being drawn to the dealer. A single 
instance will illustrate how Wizard Fool 
Appliances make friends for a shoe dealer. 


Dr. G. C. Grant of Lisbon, La., writes as foliows: 


Dear Sirs: 

I am tempted to write you about some experience I have had 
with the Wizard Arch Supports. 

My wife for many years suffered from painful feet, having a 
collapse of both the longitudinal and Morton’s arch and the latter 
giving her a severe metalarsa'gia. I had paid as high as $25 for 
her shoes. I even had plaster casts and lasts made from her feet 
in order to get correct fitting, but it did not help. We tried every 
kind of arch support without results, until a friend of mine told 
me he had had good results with the Wizard Support, which we 
obtained at the U. T. K. Shoe Store, Waterloo, Iowa. Without 
any exaggeration she has hardly noticed her feet since. 

I think so much of this arch support now that in my practice 
the only thing I do with a patient who comes to me complaining 
of fallen arches and metatarsalgia is to have them get Wizard 
Arch Supports, and have them report to me to see that they have 
been correctly fitted. Before this I tried everything from strapping 
their feet to putting them in plaster casts. 

I have written this merely because I appreciate the good it has 
done my wife and my patients. 

Yours truly, 


G. C. GRANT, M.D. 


Write for particulars about our 
Sales’ and Clerks’ Educational Plan 


Wizard Foot Appliances Company 
1646 Locust Street, St. Louis, Mo. 














